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Meet more of your clients’ 
business protection needs
Key-person and buy/sell planning with a high-cash-value policy 

Many business owners need life insurance to formally fund their key-person and buy/sell 
strategies, and if you structure things appropriately, one policy may cover both needs at the 
same time. For businesses that have to maintain large amounts of liquid assets, consider using 
a high-cash-value universal life policy to help you fulfill these needs, and more.

Let’s look at a sample case

A commercial construction company had a large term policy on its owner and founder. It  
covered two important needs — key-person protection and buy/sell funding. The death benefit 
would help compensate the company for the loss of the owner in the event of his untimely death, 
and it would also help the company buy back his stock according to the buy/sell agreement.

• The term policy had a $10 million death benefit

• The annual premium on the term policy was $30,375

• The premium is a net expense to the company

There may be a more efficient way to achieve these objectives 

Because large commercial construction businesses have substantial bonding requirements,  
the company had to keep a lot of liquid assets on its balance sheet. By replacing the term 
policy with a $10 million Nationwide® Future Executive UL policy, the company would be able to 
reposition those liquid assets into it and implement a solution that could provide all of this: 

• Key-person protection to help compensate for the loss of the owner

• Buy/sell agreement funding to help buy back the company stock at the owner’s death

• An improved financial position; the company may book the cash surrender value  
of the new policy as an asset (i.e., other assets — cash surrender value life insurance),  
which results in a net gain

• A better rate of return; instead of the .25% to .50% it had been earning on the liquid assets 
where they were, the company could now earn a 1.86% rate of return on the cash surrender 
value in the life insurance policy, net of all fees in Year 1
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Be sure to choose a strategy and product that are suitable for the long-term goals of both the business and employees. Life insurance 
has fees and charges associated with it, which include costs of insurance and administration fees.
Products issued by Nationwide Life Insurance Company, Columbus, Ohio.

Nationwide, Nationwide is on your side and the Nationwide N and Eagle are service marks of Nationwide Mutual Insurance Company. © 2013 – 2016 Nationwide
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If you have a business client like this, let us help you today.
Contact your Nationwide wholesaler or call Nationwide Business Solutions Group at 1-877-351-8808. 
If you’re a brokerage general agent, call our BGA Sales Team at 1-888-767-7373.

Take a closer look at the numbers
After weighing its options, the company moved forward and funded its key-person and buy/sell 
arrangements with the Nationwide Future Executive UL policy. It paid a $650,000 annual premium for 
seven years, repositioning a total of $4,550,000 and earning a higher rate of return. And it still maintained 
the required liquid assets for bonding, since it had access to the cash surrender value in the policy.

GUARANTEED NON-GUARANTEED

Guaranteed interest rate: 2.00% 
Guaranteed charges

Current interest rate: 4.00%  
Current charges

Year Age Net outlay Cash surrender  
value

Net death  
benefit

Cash surrender  
value

Net death  
benefit

Accumulated  
IRR

1 55 650,000 428,060 10,000,000 660,093 10,000,000 1.55%

2 56 650,000 860,011 10,000,000 1,332,071 10,000,000 1.64%

3 57 650,000 1,298,582 10,000,000 2,014,113 10,000,000 1.63%

4 58 650,000 1,743,833 10,000,000 2,706,172 10,000,000 1.61%

5 59 650,000 2,195,800 10,000,000 3,406,797 10,000,000 1.57%

6 60 650,000 2,721,185 10,000,000 4,143,299 10,000,000 1.73%

7 61 650,000 3,254,976 10,000,000 4,896,114 10,245,645 1.83%

8 62 0 3,194,030 10,000,000 4,988,845 10,146,985 1.84%

9 63 0 3,122,253 10,000,000 5,079,751 10,048,414 1.84%

10 64 0 3,038,592 10,000,000 5,159,440 10,000,000 1.80%

11 65 0 2,942,036 10,000,000 5,245,016 10,000,000 1.78%

12 66 0 2,831,541 10,000,000 5,345,072 10,000,000 1.80%

13 67 0 2,705,651 10,000,000 5,514,955 10,000,000 1.93%

14 68 0 2,562,671 10,000,000 5,692,878 10,000,000 2.05%

15 69 0 2,400,010 10,000,000 5,879,272 10,000,000 2.15%

16 70 0 2,213,884 10,000,000 6,074,590 10,031,924 2.24%

17 71 0 1,998,866 10,000,000 6,275,266 10,116,616 2.32%

18 72 0 1,749,093 10,000,000 6,480,786 10,205,360 2.38%

19 73 0 1,459,726 10,000,000 6,690,862 10,298,622 2.43%

20 74 0 1,124,664 10,000,000 6,904,824 10,394,860 2.48%

Total 4,550,000

This example is hypothetical and not intended to represent any specific client or client situation. The assumptions we used are for illustrative purposes; actual results may 
vary. It is based on Nationwide Future Executive UL, which is not available in every state. It reflects regular issue underwriting and unisex rates for an insured age 55 and 
Preferred Nontobacco at issue. It also reflects Death Benefit Option 1 (Level), a 100% Accumulation Component and a 0% Death Benefit Component.


